
Octoparse
Octoparse is a no-code web scraping software that allows you to extract structured data from websites.
Unlike traditional scraping methods that require coding knowledge, Octoparse offers an intuitive point-
and-click interface, making it accessible to anyone.

With Octoparse, you can gather:

Email addresses from company websites and directories
Contact names and job titles
Company details such as revenue, location, and industry
Social media profiles
Any other publicly available information that can enhance your outreach efforts

Once extracted, this data can be exported into a spreadsheet or CRM, making it easy to integrate with
your cold email automation tools.

How to Use Octoparse for Lead Generation
Before you can start scraping, you’ll need to install Octoparse on your computer. The software is
available for both Windows and macOS. After installing, you’ll be guided through a simple onboarding
process that introduces you to the basics of web scraping.

Not all websites allow scraping, so the first step is identifying sources where you can legally extract data.
Some common places to find potential leads include:
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Business directories (LinkedIn, Crunchbase, AngelList, Yelp)
Company websites (team pages, contact pages, or press releases)
Industry-specific databases (e.g., construction firms, marketing agencies, tech startups)

Make sure to check each site’s terms of service before scraping, as some platforms prohibit automated
data extraction.

Building a Scraping Workflow
Octoparse makes it easy to set up a scraping task using its visual workflow builder:

Step 1: Enter the URL of the website you want to scrape.
Step 2: Use the point-and-click interface to select the data fields you need (e.g., email addresses,
names, job titles).
Step 3: Define pagination rules if the data is spread across multiple pages.
Step 4: Set up filters to clean up unwanted data.
Step 5: Run the scraper and wait for Octoparse to extract the information.

Once the extraction is complete, you can download the data in CSV, Excel, or JSON format for easy
import into your lead management system.

Cleaning and Verifying Your Data
Raw scraped data often contains duplicate, missing, or outdated entries. Before you start sending emails,
it’s essential to clean and verify your list:

Remove duplicates to avoid contacting the same lead multiple times.
Check for missing fields and manually fill in important gaps.
Verify emails using tools like Hunter.io or Prospeo.io to reduce bounce rates and protect your sender
reputation.

By taking the time to refine your list, you ensure that your outreach efforts target real, active prospects
rather than wasting time on outdated or inaccurate leads.

Best Practices for Using Octoparse
1. Scrape Responsibly
2. Avoid aggressive scraping behavior
3. Combine Scraped Data with Manual Research
4. Stay Compliant with GDPR and Data Regulations

If you're scraping data from European-based businesses, ensure compliance with GDPR regulations.
Avoid scraping personal email addresses (e.g., Gmail, Yahoo) and focus on publicly available business
emails instead.

Use Octoparse Alongside Email Automation Tools



After scraping and verifying your leads, you can integrate them with email automation platforms like
Woodpecker or Hunter.io to streamline your cold email campaigns. This allows you to scale your
outreach while maintaining a high level of personalization.


